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EXHIBIT “A”



Case 3:25-cv-00114-S-BN  Document 1-1  Filed 01/16/25 Page 2 of 4 PagelD 53

Transcript of conversation with Dave Duggan (CTO) and Jason De LaPorte (President) of AFG,
dated October 11, 2024, which includes discussions on AFG's efforts to circumvent the
Exclusive Reseller Agreement (ERA) between AFG and Brand Engagement Network, Inc.
(BEN).
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The following is a verbatim, transcribed portion of a recent conversation | personally had with
Dave Duggan (CTO) and Jason De LaPorte (President) of Automotive Financial Group, Inc. at 1900
Champagne, Grapevine, TX 76051 (AFG), October 11, 2024 @ approx. 2:30 PM CST. Yesterday morning,
Wednesday, October 30, 2024, | was retaliated against and wrongfully terminated (by email) from AFG
because | was asking certain questions of executive leadership about the true nature of the Software
Engineering work, that without full disclosure and under false pretenses, | (and several others) was hired
to do. | found out for the first time during this particular conversation on October 1 1, 2024 (transcribed

below) of the existence of an “Exclusive Reseller Agreement” (ERA) that apparently legally binds AFG to a

non-compete forbidding the direct or indirect development or engagement in competing solutions. The
below words of Dave Duggan will show the existence of a wider conspiracy amongst AFG leadership and
others, including Mr. Wright Brewer, to clandestinely circumvent the ERA between AFG and Brand

Engagement Network, Inc. (BEN, BenAl, etc.) of which Mr. Tyler J. Luck is the Chief Product Officer.

“Those guys ended up turning out to be crooks.

We have a meeting on Monday with the Chairman of that company and another Board Member of that

company to walk them thru all the criminal activities that their primary owner and investor are involved in.

So, what happened, is, we built our team, they were supposed to build a team. They didn't build a team.
They were supposed to bring Al solutions that worked. Their Al solutions didn't work. So, we had to figure
out, how do we protect Wright Brewer and AFG and this investment that he's making in modernizing the
automotive industry with artificial intelligence solutions when we don't know if we're going to have an Al
company available. Oh, by the way, Wright Brewer has an Exclusive Reseller Agreement that is a bi-
directional agreement between AFG and BenAl where BenAl is the Artificial Intelligence Company. And in

that Agreement, we (AFG) cannot build, develop competing solutions against BenAl. We can't do it.

However, they also have obligations on their side which they have not fulfilled. So, we've had to create an

environment where we focus on getting the data, automating the data solutions, building the framework,
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the platform, laying the foundation for where we're going to take this business over the next five (5) years.
Develop the five (5) year plan that takes this company to a billion dollars deploying Al solutions thru our
Symphainy platform across the automotive industry. He (Jason De LaPorte) and | have been going out and
meeting with OEMs, the Distributor Groups, Dealer Groups and Dealers, talking about this solution. And

they’re allin, they're ready to go. We're not going to deploy a solution that doesn't work. Al.

So now let's talk about Al. Uhmm. The BenAl solution didn't work because they couldn't do Oddo.
Meaning, they could not go into a database, grab data, and spit out a right answer. They couldn't do that.
They could not provide graphs or charts or anything. They did not have a base of technology that
translated conversational Al into an answer, into data, from an automotive dealer's data. It didn't work so
we had to go do research and find a Plan B. So, we did a systems engineering trade study on what other
packages were available off the shelf. We can't go develop it because that would be us developing
competing solutions. And go find what alternatives were available off the shelf that we can integrate with
to solve that problem, creating an environment where if we solve that problem, if we need to apply, ifif the
relationship between AFG and Ben BenAl works out and we still we're still under the Reseller Agreement

we can use their avatars we can use their automated speech recognition, we can use all this stuff.

The amount of crap that we have been dealing with behind the scenes would make you eyeballs fall out.
The reason you don't see me in there. The reason you rarely see him (Jason De LaPorte) in there is
because we are dealing with all of that for Wright Brewer. We're trying to help Wright Brewer not lose $32
Million Dollars. We're just trying to help Wright Brewer not lose the ten and a half ($10.5) Million Dollars
he's already invested in all these technologies in dealing with these criminals, right. Uhh, and we're trying
to help Wright Brewer have a technology company that can go start delivering Al solutions to the Al

market when all this shit gets worked-out. Okay."

End of Transcription:
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